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Arthur Robinson Jr. Interview with DC Cordova
Arthur:
Good evening everyone.  This is Arthur Robinson, Jr. and tonight I have a special guest.  Tonight I’m going to be interviewing an incredible woman.  She is a great friend of mine.  Her name is DC Cordova, and for those that don’t know DC Cordova I’m just going to elaborate on some things about DC Cordova.  DC Cordova, CEO of Accelerated Business Schools, a global organization that has over 70,000 graduates from the Asian, Pacific and North American Regions in English and Chinese.  She is a connector, because she has a special gift for bringing together diverse, social entrepreneurs from around the world.  That is an awesome resume, and without further adieu, I’d like to welcome DC Cordova to the call.

DC:
Thank you so much.  I’m so excited to be here and thank you so much for the interview again, I love talking to your networks.

Arthur: 
Well thank you, DC, for taking time out of your busy schedule to educate my listeners about the power of the business success model.  I gladly appreciate it.

DC:
Oh fantastic, thank you so much.  I’m here to empower and support and give distinctions to all the listeners about a very powerful model that has worked for many.  Some of them are people that they see on television, they see them talking about their books and the difference that they have made out in the world and also some of the large companies.  The Southwood companies, once we give them this model, they will start having a distinction that can really make a difference for them on a daily basis.

Arthur:
What I would like to know, and can you educate my listeners in regards to, can you give them a brief background about exactly what it is that you do and what we are actually going to learn from you tonight in regards to the power of the business success model?

DC:
I’m actually a CEO for the Accelerated Business School, and the Money in You program.  I have been doing that for over 30 years.  I have a little joke that I tell people that I started when I was 5 years old because I cannot believe I’ve been doing this for actually about 32 years now.  

I attended the first business school for entrepreneurs of its kind.  It was a school that was created out of a need to teach entrepreneurs what they really needed to learn.  My mentors, Marshall Thurber and a woman by the name of Bobbi DePorter who has an organization called www.SuperCamp.com, which is for teenagers.  They did research in the 70s to find out what traditional business schools taught entrepreneurs, and they found out that they didn’t teach any majors that an entrepreneur really needed.  A lot of business courses, a lot of business statistics, and a lot of wonderful things they were teaching them, but they were not things that they needed to learn and they needed to know to handle day-to-day challenges and building organization that small business people needed to do.  They began their own business school because they were very successful in the real estate business; they had transformed the City of San Francisco.  They were the ones who saved the beautiful, big Victorians.  If not, San Francisco would look completely different.  He was an attorney; she was just a housewife that had really gone on to create a lot of money.  They used sound business principles and they also used what is called the personal development, human development tools.  They were making so much money that many hundreds and hundreds of people wanted to come and work for them.  

They had decided to create a business school because the male mentor, Marshall, is a total genius and he had had such a bad experience when he was little because of the bell curve.  He was so smart that there were always all these kids in his class that suffered because he was so smart and he could take in the information so fast.  He always wanted to have an ideal school where people could all learn using all the different modalities in order for them to learn quickly.  He applied all these different elements into the first business school for entrepreneurs.  

I was in my 20s, I was a court reporter on my way to being an attorney, and I decided to attend this school, fell in love with the work and have been doing it ever since.  At first, we did it all through the United States and then later, in 1985 I took a trip overseas.  We started to expand the work in Australia and then later it was expanded to New Zealand, to Hong Kong, Singapore, Malaysia, Taiwan and later all throughout China.  That’s what I have been doing, training entrepreneurs, working with people with tremendous heart in order to bring my mission that evolved through the years, which is to transform educational systems around the world to eradicate poverty and hunger.  

My purpose is to uplift humanity’s consciousness through business.  We truly believe that business people are the key; they are the ones who can change society.  They’re the ones who can change things because money is such a powerful tool, in all of the different societies around the world and through many, many amazing circumstances.  I have trained some of the big wealth gurus that you see today.  We’ve been rocking and rolling for 32 years, there’s a lot of work still to do and I’m happy to share with everyone here some of the most powerful tools that I have seen used, that I have used myself, and let’s see if we can get everyone started or to continue or to expand the money and the success that they have right now.

Arthur:
You mentioned that you trained successful entrepreneurs all around the world.  Is that your passion?

DC:
It is - it is my passion.  More than anything else my passion is to bring out of every human being their entrepreneurial self, or for them to begin to learn about themselves to see how they can join an entrepreneurial team, because not everyone was born an entrepreneur.  It takes certain skills; it just takes a certain spirit.  Everyone has to be able to contribute to an entrepreneurial team because whenever you see all the big stories about all these people who have become very successful or the companies, when you start studying them and how they got there, there’s always a whole team of people and there’s a lot of “little people” that do a lot of work and just a few people get the glory and the fame.  

Actually, it’s a whole team of people and there’s no reason why someone who is quiet, who likes numbers, who doesn’t like to be in the limelight, that really like to just go to work, do their work and then go back home and be with their families and have a quiet life who can also be part of a team where they can do profit sharing and they can be part of a team that is really out there making a lot of money, making a difference and they can also become successful.  A lot of times you run into people who are very quiet and they say “Well, I don’t think I have the personality to make a lot of money.”  Well, that’s not true; you can be part of a team.

Arthur:
Wow, that is very powerful.

DC:
Well you can see it in your field when we were talking prior to this teleconference.  We were talking about that big cruise that you went to and you were learning from some amazing people, but if you think about it, that particular ship, that particular group of people, if you were to ask them, they could probably spend hours in acknowledging all the people that have supported them in getting there.  

It’s something that is really important for people to begin to understand that the power of team, the power of having an aligned team, the power of having people that are in the right jobs is what creates success.  There’s no way that only one person, I mean even think about Oprah Winfrey, and that’s what I love about her.  She’s constantly acknowledging all the people, definitely she has the charisma, the heart, the love and she’s an awesome leader, but there is all these people behind her doing – bringing in the right guests, doing the right research, bringing in the right products.  I mean it is such an incredible organization that she has and a group of people.  

That’s really important for people to begin to understand because there’s such a misunderstanding about business organization and what makes you successful.  It is what I fight for and I’m constantly talking to ministers of education, to prime ministers, to billionaires and talking to them about teaching that type of information in traditional schools from the time that kids are little that people are young, that they’re learning about money, about business, about sales and marketing, people and organization, money and finances, which are the three major areas that we teach in our business school, so that people really begin to understand that all the ideas that we have about business and growing successful are so off the mark because we’re not taught.

Arthur:  
Can you explain to the listeners in layman’s terms, why is this topic so important to them?

DC:
Because human beings want to understand.  They want to know what it is that really makes somebody successful.  Why are they luckier than I am?  Yes, there is an element of luck and we won’t go into that a whole lot in the sense that if you’re a good person and you contribute, you add value, you probably are going to attract more good into your life than if you’re out there cheating and stealing and not doing the right things than you go into a different stratosphere, so to speak.  

There are tools, there are recipes.  There are things that people can do that will bring them success.  Inherently, human beings know this.  That’s why they go to seminars, that’s why they go and they look around.  Then they feel very disappointed when they go to programs that people are just trying to up-sell into something else, up-sell into something new.  I was just watching something on YouTube about people that go to seminars, they’ll pay X amount of money and all they learned that day is not very much, they’re just like being sold to the next step.  Well, that’s not very cool.  What people want to know is how to get there, so today we’re going to share about the business success model and this will really help them.

Arthur:
So everyone that’s listening on this call, listen to DC Cordova.  She knows exactly what she is talking about in regards to the business success model.  I highly encourage you to go to www.MoneyAndYou.com/gift, and there are going to be some phenomenal bonuses once you go to this link and once you log into the Web site you’re going to see some phenomenal bonuses.  Is that correct, DC?

DC:
Yes, the word is gift, G-I-F-T.  What you’re going to do right there is you’re going to get handouts of what I’m going to be talking about.  There’s also going to be an offer for you that’s incredibly powerful.  We’ll talk about that a little bit more, but definitely www.MoneyAndYou.com/gift, and of course we want you to download your gift and also for us to be able to keep them informed of some of the things that are happening.  I like to give free education.  I really believe that there a lot of people out there that if they can just get themselves to a library or somewhere where they can download some of the handouts we have for them and some of the free education that they will find as they go through my Web site, that I’m very committed to this and the programs that we charge thousands and thousands of dollars in other parts of the world, I have the ability to be able to charge very little in America because I have the success level that I can right now the United States and North America.  As other countries do too, but particularly right now I’m talking about the United States and Canada.  We need a lot of support and so I’m here to give it to you.

Arthur:
Can you explain to my listeners, what is the topic by definition?

DC:
The business success model is a step-by-step of what it takes for a human being to be successful in business.  Can I get started on it?

Arthur:
Yes, you may.

DC:
Okay, fantastic.  The first thing is, and you will have the handout to the Ladder to Success, it’s called.  At the bottom is - so you just imagine at the bottom of this little ladder, it looks like a cake almost.  At the bottom part is “Masters or Mentors.”  I want to really acknowledge everyone for listening in because I am a messenger of many of the teachings and many of the principles that masters have created that have been proven to be true.  There is a gentleman by the name of Buckminster Fuller, and you can Google him now.  I love Google, I remember in the old days we had to spend days in a library researching things.  Now you just put in keywords and you find out all this information.  

Buckminster Fuller is one of the mentors, one of the masters that taught us and our work is based on his work.  He taught us generalized principles on how to live your life, how to run your organization by using generalized principles.  For instance, one generalized principle would be gravity.  Gravity always occurs.  A generalized principle is something that is true at all times, everywhere.  It’s not something that just occurs sometimes.  It’s very powerful not only to learn principles in life but also generalized principles, which is true at all times.  So you know that if you jump off a window from the second floor, you’re going to land on the ground and most likely you’re going to break a leg or possibly hurt yourself even more because gravity always happens.  

Leverage always occurs.  That’s a generalized principle in our terminology.  Also, we teach other generalized principles like in our Money in You program, our three-and-a-half day program.  For instance, the principle of precession and precession is a principle of the ripple effect of your actions.  We really don’t have time for us to go into detail about it, but the great thing about it is that we teach it experientially so people have no questions about it once we get through teaching it to them.  That was a mentor, a master that taught us certain principles that we can apply and makes our life a lot better.  

Then, for instance, for me, I was in my 20s, my masters, my teachers, Marshall Thurber and Bobbi DePorter who created the work that I now do; they passed to me their mastery of what they had learned.  I didn’t have to be in a real estate company and spend all that money, all that time, all that energy.  They began to teach me this business success model that could be applied to any business, and I applied it to the business that they actually gave me as a gift, which I earned.  It wasn’t that I was just standing there and they gave it to me.  I had definitely earned the right for me to own this business by the time I got it.  

I was able to see the distinction of learning from masters.  For instance, in marketing, one of my - one of the people that worked with me in marketing is a genius.  He’s absolutely brilliant and it took me the longest time for me to find him.  He is a master in marketing.  Now for me to get to be as good as him, I probably would have to have spent 30 years the way that he has.  He knows advertising, he knows marketing.  The gentleman, his name is Duane Jaworski, who works for another genius, a woman by the name of Janet Sweitzer, and they have been working with me for the last six - seven months in really reconstructing my Web site and all these things.  

A master or a mentor teaches you all these distinctions that they have made a lot of mistakes around.  If you’re interested in being successful in any field, you must go and learn from a master in that area.  A master is usually a very humble person, a master is somebody that most of the time, they’re very quiet and they’re like in the background.  Sometimes people are just so interested in the figure head of an organization or the best-selling author.  You want to go and talk to the guy that made the guy or woman into a best-selling author because they’re the ones who really have the mastery in that area.  It isn’t just charisma, it’s a whole system.  Masters teach you systems.  

The next thing that you develop is a niche and you can either develop your own niche.  You can copy a niche, you can do a niche within a niche and for me I was given the niche of entrepreneurial transformational education.  My mentors because they did not like traditional school, they went on to do research with what would be the most entertaining way to teach people about entrepreneurship?  So they learned about super learning, accelerated learning and hired the mentor in that area, a gentleman by the name of George Lozanov.  George Lozanov developed this awesome technology on how to learn very, very quickly, how to learn through accelerated learning and through the years, we created our own technology, which we call Excellerated.
Excellerated technology, we took from the master what we learned and then we took it to a whole other level from the different experiences that we had.  You teach children a little bit differently than you teach business people.  Unfortunately, adults have so much more experience and they have created more blocks, so with kids it’s a little bit easier.  With adults, we have to make a little bit more intricate games that - not so much intricate but we have to take a little longer.  

We did a teen business school one time, and the teenagers would take five minutes to figure out the solutions to the problems that we were giving them, whereas adults take a lot longer.  We had to really stay ahead of the game with our teenagers because they are so sharp in their thinking.  I had the niche of this particular entrepreneurial education and we created a whole new industry.  We were the original, and we are still the oldest entrepreneurial experiential training company.  I inherited a niche.  

A niche is something that can be given to you by your masters, your mentors, or it’s something that you can create for yourself.  If you have a restaurant, you’ve got to make sure that in the restaurant that you’re going to be building, creating, is that you have a very good niche and that you have learned from the best chef, that you will have lines coming, of people that want they have your restaurant, they want to have food in your restaurant.  That’s a niche, and there are many niches, particularly now in technology, in the Internet.  There’s always niches, so you have to learn how to find them, how to look for them, but that’s very, very important.

DC:
The next step is actually to leverage that niche.  Now, the word “leverage” is thrown around a lot, and this is something that I really want all of you listening to do this.  If you right now cannot go to Hawaii and be lying on a pool on a little plastic, wonderful mat, and you can just raise your hand and somebody brings you a beautiful, tropical drink, a Chi-Chi or something, right, with a little umbrella on it, and you can just - they know who you are, they know to put it to your room, and as you’re lying there in Hawaii, in this beautiful pool with a beautiful mate or beautiful people around you, whatever you want to have around you, and you don’t have money being made automatically, whether you’re lying at the pool or you are hanging out working at home or doing whatever you want to do.  If you don’t have money, making money for you, you don’t understand leverage.  

I really want you to get this, because people say, “Oh yes, I’m really leveraged.”  Leveraged how?  You have to leverage your time, your money, your energy, your resources, your network.  You are in a constant state of networking and leveraging.  For instance, I am very, very interested because I am in a position now for me to be able to do whatever I want to do, even though I choose to work quite a bit and right now, we’re all excited about our Money and You program and it gives me an opportunity for me to connect with people like you and then, I really, really appreciate it, Arthur, thank you very much.  

What we have now, I’m leveraging my time, my energy and I’m working through you, through your network of people, you have contacts of people that I never would have contact with.  Now, what I am doing is leveraging myself and I have the opportunity to be able to reach so many people.  Now there is a campaign that’s coming up and I do a lot of humanitarian work, I love to contribute to others and to the betterment of humanity.  

There is this humanitarian project that’s coming up that you’re going to be seeing all around, it’s coming up on February 14th, and it’s going to be, you’re going to see it all around because it’s being launched by the same person that launched the “Just Do It” campaign, which is, to this day I think the most successful ad campaign in the world, “Just Do It” is seen all over the world.  Everyone knows what “Just Do It” is, Nike.  

We’re doing a campaign that’s called www.FourYearsGoal.com, and basically it’s about sharing that every human being on the planet has to take some responsibility in order for them to change the world, in order for us to change the world.  If we don’t change it, if we keep going in the same direction and this is not scientifically proven, 20, 30 years from now our world will be completely different.  Your children will not have the world that we’re having right now, and it’s going to make an Arnold Schwarzenegger movie from like The Terminator look like - I don’t even want to look at that future because we’re not going to create that future.  

That’s called leverage because what they’re doing is not going to be just one organization, it’s a grassroots movement that’s going be done all over the world and people are being asked to go do something in their community, in their lives in order to make a change.  That’s the ultimate leverage, we can use television, we can use the Internet, we can use social media, radio and me putting the word out, you’re going to be putting the word out when you understand it more and you go to their Web site.  That’s called leverage.  

That’s why right now you can see that there’s all these campaigns and this knowledge that can be really expanded and this is something else that Buckminster Fuller taught us, that technology was going to change our world, so this is an example of using leverage in order for us to make it a better world and thank God for that, because the powers that be, the politicians, please forgive me, I love our president, but he’s so bound by so many things.  Everywhere he turns there’s some block to creating change.  As much as he’s a sweetheart and has good intention, we are so divided in this country that it’s really going to take the people to make the changes and, of course, the government will have to get behind, the same thing with money, the same thing with business, the same thing with you, the listener.  

What you have to do is you have to find a way for you to leverage yourself, for you to leverage your product.  You have to leverage your time.  When people bring me in when I’m a mentor to an organization or to a team of people or to someone, when they’re not making enough money, there are two things that are happening.  One, they’re not leveraging themselves, their product, their services, or they’re not involved in a field that’s leveragable or, they’re not involved in enough income-generating activities.  

For instance, for the next three weeks, I am totally committed to the Money in You program, it is my baby, it’s what I’m creating this time, and even though I’m completely leveraged around the world, I receive royalties, and right now like this weekend, we just had a major Money in You program in Changhai, because we’re global entrepreneurs, and one of the great things about our program is that once you do the program you can go anywhere in the world and review the program for free.  

Once you do it in English or Chinese you can go anywhere, you can look in our Web site and see the list of the different programs that we have and even though in Changhai I don’t have to do anything, I don’t have to lift a finger because I’ve already set the systems in place to leverage myself.  I am now involved in a project in North America because I love this country and I want to help it out by really, in many ways sponsoring for very little, a program called Money in You here.  What I do now, you can be leveraged in one area and then you can start in another area.  

Now, if I was going to do Money in You myself all the time, in the United States, I would activate all these ways of leveraging myself, but I’m not doing that right now.  What I’m actually doing is travelling and working around the world to transform educational systems around the world by churning out social entrepreneurs.  What I had to do was I had to learn the whole business success model, establish it and then I’m free to go and create other projects, but not at the expense of my bottom line.  I’m already set up.  I already have this money coming in.  If I didn’t, then I would have to go back to basics.  This is what a lot of people don’t understand.  

This is the principle of precession when it comes in because people spin a lot on their own axis, they spin, spin, spin.  They don’t take enough time for them to build a business.  I’ve been doing this for 32 years and people see me, I run into friends on the beach.  They will say “What are you doing?”  I said, “I still do that program called Money in You.”  They go, “No, you’re still doing Money in You?”  I said, “Yeah, I’m still doing Money in You.”  They go, “No.  And you’re still doing that business school for entrepreneurs?”  I say, “Yes, I am.”  And then they go, “Don’t you ever get bored?”  I said, “No, I don’t.”  And they said, “How is that possible?”  

Well, that’s possible because I have set the systems in place, I don’t have to go to all the programs, but also, I am focused, and probably 50 years from now, when I’m over 100 years old, you’re going to run into me and you’re going to say “You still doing those programs?” I say, “Yes, this time, we’re doing it in other planets.”  Instead of getting on an airplane, I just go into my little beam machine that takes my suitcases and all my favorite clothes to another dimension while I’m still doing my programs.  That’s called focused and being focused.  

How long are you planning your business for?  You have to think long-term, and then there’s certain businesses that people think, “Five years from now I might like to build it, turn around and sell it.”  That usually is an entrepreneur, somebody that has to be creating something new all the time.  Then there are some of us who are entrepreneurs, but I am kind of like more on the quiet side.  I’d kind of like - I was part of an entrepreneurial team, so when I met for instance Robert Kiyosaki in 1980, he was struggling and he tells the story about his life, when he had that wallet business and then he came and he did - he worked with us for five years, he supported us and then he has shown such good habits and he was a good man.  Basically, he became my business partner and we worked together for nine years.  

We launched his first book If you Want to be Rich and Happy, Don’t go to School.  It wasn’t until after he left our organization that he really wanted to go on to create investment programs and an investment book series, that the Rich Dad, Poor Dad series came out.  But the first book, Rich Dad, Poor Dad is completely based on the same principles that we learned in Money in You and the business school.  

Now, to come back, you’re beginning to see now that there is a plan, there is a formula, there are things that you have to do and it took him a long time to get there.  The same thing with Harv Eker, a lot of people know Harv Eker.  Sometimes the story sounds like one day he was doing his health spas, his health groups, and the next day he was doing what he was doing.  No, it took him seven years to jump from one area to the other.  I know I was there to see it.  

Nothing happens with an overnight success type of thing.  We can even see it in famous people; you know with Michael Jackson, he was a complete anomaly.  He was completely a genius.  He was completely a special person.  He became - you could see he was famous from the time he was little.  He was very different, that is not how typical people are.  That’s why we mourn him so much, that’s why we loved him so much.  He was a superstar.  

You cannot base your life and your business based on these exceptions because then you never feel good enough.  You always feel like you’re competing with these superstars, so you have to really find out what really happens in the background.  Just to come back, we are still talking about leverage, so people create masters and mentors.  Then you have to create a niche and then you leverage that niche.  That niche gets developed into systems and all the different things that we’re now going to go through the next step.  So would you like me to go to the next step or do you have any questions?

Arthur:
Well what I would like to know, what if the listener’s lives will look like in the next 30 to 45 days if they implement these powerful strategies?

DC:
What is going to happen as soon as they hang up this phone, as soon as they hang up from listening to this on their computers, as soon as they’ve finished with the podcast, what’s going to happen for them is that they’re going to have new distinctions, and you have to allow yourself to see differently.  Who is my master, my mentor in my life?  What is the niche that I have in my life?  How can I leverage that and then we can continue with the next three steps, that pretty much now we have half of the business success model and people have got to start asking themselves the question.  

When you ask yourself very powerful questions, you create very powerful distinctions.  Our student, Tony Robbins, whom I met when he was 23 years old and we were the first people to promote him and put him on an airplane to go do his fire walk in Hawaii and Vermont and Colorado and different parts that we had promoters at.  Tony is somebody that, I love his distinctions about that.  Most people that are not successful, they don’t ask themselves successful questions.  They are stuck, they’re stuck.  They’re hanging around with people that give them bad advice and they have a tendency to kind of like, think like the environment and as you do the money in your program and I’m so excited that you’re coming, Arthur.  When you do the money in your program you will see the power of environment.  

What the listener needs to do is to begin to radically change their environment and I so hope that in the next - for them to have a big difference too, if they can please come to my program, it is so inexpensive right now, $997.00 per person, two of them have to come, two for one.  It is $1,995.00, two of them each $997.00.  This is the cheapest that you will ever find the Money in You program for the public, and it is absolutely a place where they can go through such a shift in their consciousness in the way they think, in the way that they see the world.  Even if they don’t attend, they have got to give themselves the mindset now they change.  It’s just that we can really help them to accelerate that process.  

One of the things that the minute that a person, right now, right now, you make the decision that you’re going to start seeing differently, that your life is going to be different, whatever it is that you want right now.  I like to have - I copied a piece, they use to say “Today is the first day of the rest of your life.”  I like to say “This moment is the first moment of the rest of your life.”  

Right now, you can make the decision that you’re going to make some radical changes to behaviors that have not been serving you in getting what you want.  Is it money, is it health, is it a relationship, is it better relationship with your children, your spouses, your bosses, your employees, or people that are in your business team or in your football team?  What is it that you need improvement on and every human being on the planet can improve something.  In the next 30 to 90 days, right now when you begin to really take these distinctions to heart, your life will change.

Arthur:
What are the obstacles that get in the way of learning this powerful topic?

DC:
You are just ahead of your time because you are such a good student?

Arthur:
Well, thank you.

DC:
Good students are always way ahead of the teacher.  Now, in traditional school, usually you will get scolded for wanting to move so fast.  In ours, we acknowledge you and we thank you and we kind of like move on to what we need to talk about like Reverend Ike used to say.  Did you ever study with Reverend Ike?  Do you know who Reverend Ike is?

Arthur:
No, I don’t.

DC:
Oh my God.  Reverend Ike was one of the most beautiful Afro-American preachers.  He just passed away.  If you go to my blog, you will see an article about him, he used to teach at our business school.  He had the most beautiful - he’s outrageous Afro-American preacher.  He used to say, “I never let my topic get in the way of me saying what I wanted to say.”  

Arthur:
Wow.

DC:
He was amazing.  They used to say, “Reverend Ike, what color are you?”  He goes; he used to say, “My color is green, like money.”  He was outrageous.  He was so beautiful and he was one of the first Afro-American preachers from the south.  He is a total star that began to really break the mindset that you had to be poor because you were a certain color or a certain background, oh my God.  

I started learning from him when I was 27 years-old and then later when I had the power to bring him to Hawaii, I used to fly him first class because he flies only first class and pick him up in the most beautiful car and give him a suite.  Then give him a week in Hawaii and then we still paid him so that he could have the abundant life and he was the most inspirational guy.  You just Google Reverend Ike and you will find that - by his product.  He just passed away too, too young.  He was only in his seventies, but his work continues.  

Anyway, I won’t let my topic get in the way of what I have to say.  The next step - we have first, we have remember, master, niche, leverage.  The next one is having an aligned team, and an aligned team is a group of people that come together and will create results beyond the expected results, which are the next two steps to the business success model.  The next one is align team, the next one is creating synergy and the last one is creating results, and I want to talk about all three of them simultaneously because the three of them are very, very powerful.  


People are the hardest things to deal with.  I like to say that if I didn’t have to deal with people my business would be very, very easy.  We come in packages.  We have emotions, we have feelings, we get hurt easily, and we’re fragile, right?  We have to set rules of the game for people.  An organization has to have a mission, a purpose.  

First a purpose, my purpose is to uplift humanity’s consciousness through business.  That’s my ongoing thing that is my ongoing thing that will keep me going.  My mission is to transform educational systems around the world to eradicate poverty and hunger.  And people say, “DC, that sounds like a mission, because I don’t know whether it’s measurable.”  Yes, it is measurable.  There’s going to come a time, like in Star Trek.  There’s going to come a time when there will be no poverty in this planet, there will come a time, and I want each listener to please help me by having that thought because that will really help me.  

There is a thing called www.IntentionExperiment.com.  That will tell you that if enough people get together we can change physical reality.  I want everybody to be in alignment with me because there’s absolutely no rhyme or reason why we have over 25,000 people that die a day from hunger, starvation, lack of clean water, refrigeration, for them to have medicines and unfortunately over 17,000 of those are children.  We are creating a new reality and someday it will be measurable that there is no hunger or poverty on this planet.  I think there will still be poor thinking people, but they will have the choice to have shelter, a home and that’s what we’re working towards, so that is measurable.  Your mission is measurable.  

Then you have to have policies, rules for the game and this is what people really learn in the Money in You program, how to create those and how to create the powerful ones because in that company that the business school and Money in You is based on, Hawthorne Stone, the real estate company from the 70s.  That was the most powerful tool that they had, powerful rules of the game, and we’ll be sharing those with you in Money in You.  Having an aligned team is what will create the leverage for you.  That’s what’s going to create you having leverage because those people will support you in leveraging your time, your money, your network, your resources and all your gifts.  

Then, out of that, you create an experience called synergy.  Synergy is that unexpected result.  That word was coined by Buckminster Fuller.  Buckminster Fuller used to study nature, he used to study metals, he was an off the chart genius.  He was a mathematician, he was an inventor, he was a philosopher, and once you start learning about Buckminster Fuller you will see that he was a tremendous genius.  

He obviously, anyone who understands anything about metals understand that if you combine one metal with another, when you combine them together, you create another metal that is much stronger than each of the metals alone.  It is an unexpected, and immeasurable experience that you cannot - it can be measured later, but you cannot predict it, it’s unpredictable, not immeasurable.  It’s actually unpredictable.  

What we want to do is we want to have that experience, you want to create synergy.  Right now, Arthur, you and I are creating a synergetic effect by you and I coming together in this call and you’re interviewing me and your making this available, and I know that there’s going to be people because I’ve spoken for you before, and you get pretty good feedback and people say, “Wow, that was pretty amazing, she really kind of blew my mind because she was telling me things that I knew intuitively but didn’t quite know how to form the words around it.”  

We’re creating a synergetic effect by creating more than each one of us can create alone.  Then, the part comes in with results.  My teacher, Marsha Martin used to say, “In life, you either have reasons or results; reasons why you didn’t create what you wanted to create in life and results, which are measurable.”  

The results can be in money, in business, in success, in relationships, in health, in having a compassionate heart, having a foundation, and having all the freedom that you ever wanted.  In the process of you getting through the business success model, there are blocks that people have.  I was a middle class person, even though my mother was a successful beautician in South America.  We didn’t have the kind of money that other people had.  There were people that had a lot more, so I had to work through the blocks to being successful.  

I had to be able to identify those blocks and be able to work through the details of being a successful human being at the level that I have reached success.  That requires for you to do the business success model because when you begin to have a purpose, when you begin to have a mission and when you begin to think that big, you will have blocks that will come up, and you will have to clear them in order for you to be that successful.

Arthur:
Now you mentioned synergy and synergetic.  That word is very powerful, because I love communicating with people, I love networking with people.  This is what we’re doing; we’re creating magic as I speak.  To everyone listening on this call, listen to DC Cordova, she knows exactly what she’s talking about in the realm of business.  What I would like to know, and can you educate my listeners in regards to what is the first physical action step to get started?

DC:
One of the first things that a person has to do is to absolutely acknowledge where they are.  They have to do a financial statement.  You can download a financial statement from just about anywhere on the Internet now; you can go into a bank and ask them if they have a form.  Most applications for you to buy a house have a financial statement where you have to measure where you are right now.  They’re easy forms to find just about anywhere.  
What most human beings don’t like to do is to measure where they are and to admit where they are.  What’s so interesting that every time I do that process, I find out that I have more than I thought I did because I  kind of hide things from myself, which is a fantastic thing to do.  Other people, they hide the negative.  That’s not a good thing to do, you have to really acknowledge where you are.  
Then you have to make a list of the things that work for you.  What are the things - what are your attributes?  You have to make a list of what are you good at?  What are you really, really good at?  What are you a master at?  Every human being is a master at something. I have some friends who are masters at shopping.  I tell friends of mine, you know, you should really be a buyer for a big company.  You should go to Nordstrom’s.  You’re one of the best buyers on the planet.  They seem to find all these things and they go to Ross’ and they find these fabulous things that I’d never find.  Of course then you have other people who are fabulous at many things, so what are you a master at?  
Then, what are your weaknesses?  Maybe you’re not the best communicator.  Or maybe you are you’re not healthy at the level that you want to be healthy.  This is really, really important.  One of the things about us sometimes not having the level of health that we want, is that we don’t have enough energy and that’s really, really important because you need to have a strong metabolism.  You need to be able to carry your body around because when you’re an entrepreneur, you will be putting in quite a few hours and you will need the energy in order for your brain even to work better.  That’s why being healthy, you are more creative.  You have the opportunity to be able to do things faster.  
What you want to do is you want to take an assessment of where you are.  It’s like where am I assessment?  Then from there, you need to - what are the things that you need to do right now?  Are you in debt?  If you are in debt and you hate it, then you have to get out of debt.  You can’t go out and buy that expensive purse anymore or that expensive whatever because believe me, men and women are right there together.  It’s not just women that like to spend money.  I mean, that is such a non-truth.  Men and women are right there together when it comes to being in debt and they love their toys.  Both men and women do.  
One of the things that you need to understand is that you may not be at the place unless you go to the garment district in your major city and you can buy the latest fashion at one-tenth the price, when the fashion is already out of fashion, which most people don’t even know what being in fashion, is.  You need to stop spending the kind of money that you’re spending on many different things.  That’s the thing that people - retail therapy has really taken a tremendous place in our society.  People are so trained now to spending money.  Getting out of debt is a high, high priority.  Not only because you will have more money to spend, but also because you will have more peace of mind and that’s what you need to work on, on your peace of mind.  
What is the problem that you have?  Or maybe you are unemployed.  Right now I had somebody that was working here who is completely qualified, this gentleman, who is the most amazing human being and right now, they’re not doing badly because his wife does pretty well, but he has tremendous high self-esteem and he came to do some work for me and I can tell that he’s a total gentleman, a totally smart human being.  We were having a conversation and I’m thinking of projects to give him because he’s so qualified and he just so happens to be part of this process of unemployment because the company that he was working with took a big tumble.  He has no problem coming to work.  He has no problem in doing what he needs to do to keep his self-esteem high.  
This is a little bit that sometimes is very, very hard.  What most people don’t understand that there is a saying that says, “Happiness is a function of productivity.”  “Happiness is a function of productivity”.  
You have to get yourself in motion.  You can’t be hanging around.  If you’re unemployed, you have to get up in the morning, you have to get dressed and you have to go out for six or eight hours to do whatever you need to do to get yourself back on your feet.  Whether you’re going to go networking, whether you’re going to go and get a job, or whether you’re going and learn for free, somewhere.  If you begin to get into a cycle of just watching television, not getting dressed, not showering until the afternoon and then all of a sudden you become this unemployed person, it’s not good for your self-esteem, for your self-image, for what you think about yourself.  You have to take action.  
If anything, again we come back to Tony Robbins.  What you’re doing is you’re changing your state and there’s free education out there.  It’s like if you get unemployed, this is an opportunity for you to possibly really take a look at your life and take a look at possibly having another career, another job.  You have to start taking action towards the things that really work for you and then of course, I’ve already mentioned many things in this talk, and you want to listen to it again, which includes being involving income generating activities so that you can go ahead and get yourself out of not having the kind of money that you want.  
The next thing that you really need to do is you need to begin to study the business success model.  Who is your master?  What’s your niche going to be?  How are you going to leverage that niche?  How are you going to create an online team?  Then you’re going to create synergy and you’re going to create results and you must get yourself into a mastermind group and I want to recommend to you, I would love for you to come and study with me.  Take the path with me for a little while with a money back guarantee.  If you don’t get enough tools and enough distinctions for you to have a better life, make more money, have a better business, you get your money back.  
There’s a few caveats, though, a few restrictions.  One of them, if you come into our program, and if you learn nothing, you can’t get your money back without your agreeing that you will have nothing to do with our network because that’s one of the greatest benefits that we have.  We have a global network and sometimes people need to move.  Sometimes they need to go to other places.  There are many, many countries that are thriving right now.  We had a worldwide recession for awhile, but there’s a whole bunch of countries that have already taken themselves out of recession and that’s something that’s not spoken about a lot here.  There’re quite a few countries that have gotten themselves out already because they are used to suffering.  They are used to having gone through setbacks and they immediately go into work and they go into income generating activities because they don’t want to stay there.  
What you want to do is you want to really realize that if you’re not doing well right now, you need to get into action.  You need to shower, get dressed, go out there and network and put the word out, put your resume, no matter what people say, no matter what people are thinking, and people just say, “Oh, you know, the recession, everybody’s unemployed, blah, blah, blah.”  That is not true.  Somebody will give you a job.  Somebody will want to prosper you.  Some mentor or master is going to want to support you.  Or maybe, you go work for free for someone in an area that you’ve always wanted to learn and you say, “Look right now I’m unemployed, I’m getting unemployment, I’m getting by, I’m okay, I’m living with my parents or my spouse is working.  I want to learn from you.  Can I spend the next three months just working for free for you?  I want to learn what it is that you’re doing that makes you so successful.”  Now, it’s not so much what you are earning, but what you are learning.  Action is possibly the most powerful thing that a human being can do and that’s what you can do today.
Arthur:
Basically, your mindset has to be aligned with your heartset and then you have to take massive, massive action each and every single day?
DC:
Yes.  That is correct.  That’s exactly what you have to do.  You have to be in the state of mind that’s going to allow you to get out of any funk that you’re into.  The biggest thing that human beings have to care for, and this is something that I want to teach in traditional school, is your mindset.  It’s your spirit.  A person with a broken spirit - and it’s very hard when you get fired from a job.  I was only fired once and completely my fault.  I was 19 years old and I lied to get into this job.  That’s the only time I ever did that, that was really stupid.  
I remember how bad I felt even though I totally deserved it.  It was probably the only time that I’ve ever experienced being fired.  It was really tough and I went, “I’m not going to ever do that again.”  That was really - it was embarrassing, it was terrible, even though I totally created it, but that’s another story.  
I have to tell you, human beings don’t care enough about their spirit and their mindset.  They treat it like it’s not that important and then you’ve run into people that have broken spirits because they haven’t taken care of themselves and there’s nothing more important than you to take care of yourself because then you can take care of others.  You can take care of your family.  You can take care of things that are important to you.  Caring for your spirit, your mindset and that’s something that we really cover in Money and You experientially.  Not a secret idea, but actually, what does it take for someone to stay strong in what they need to do in order to be successful.
Arthur:
What does success mean to you and how would you define success?
DC:
To me, success is to be able to have the freedom to do what I want, when I want, with whomever I want and I don’t mean that in any way unethical way or anything like that.  What I meant was like, if I want to go travel and go see the most successful person in learning, I can go and be there with them and to be making a contribution and leaving a legacy, which I already have.  If I leave this world tomorrow, the legacy I have put all the systems in place for my programs to continue and they will continue whether I am here or not, then my work will continue.  For me is to leave a legacy of something that’s going to make this a better world and this is a new pyridine that you can do good and make a lot of money.  
It’s the greatest thing that’s something I learned in the 70s and I’m one of the people.  There’s many, many people out there that now have gone on to create tremendous success by doing good, so business and being successful and having a profitable business doesn’t mean that you have to do something that’s not wonderful.  That’s really important to remember.  That’s what success means to me.  It’s not just money.  
I know billionaires that are the most unhappy, most bitter, most unbelievable people that - money has nothing to do with the level of happiness, nothing because it didn’t work for them.  I mean, I think that some of them, they have tremendous power.  They have tremendous ability to be able to spend.  A billion dollars is a lot of money to have.  People fawn over them and they’re famous or not so famous, but they are amazing people that they were able to, you know, create a mass, that level of abundance.  If they’re not happy inside, they don’t trust anyone and they don’t know - they can’t leave their businesses because it will fall apart without them.  What success is that?  That’s what you have to ask yourself as you’re looking at your life 10, 20, 50 years from now and I’m always creating new projects for myself.  
I’m so excited over this four year goal - project.  It’s going to be my job.  I’ve got four years to make a difference, even a greater difference, by spreading the word that every single person has to be involved in this.  I got myself a new job when I heard about it from Lynn Twist who wrote The Soul of Money. 
By the way, once you go into my Web site, I really want to invite everyone to go look around and go listen to the radio show and I really want them to see the different classes, the free classes that we have and definitely go to www.MoneyAndYou.com/gift, and download the business success model, the explanations, the ladder.  I want you to read it.  It will give you the guidelines and obviously it’s just a highlight of what I’ve been sharing, in case you didn’t understand exactly what I was sharing about.  Commit yourself to creating that level of organization and that level of work for yourself.
Arthur:
Wow.  Well I’m very, very excited and I will be attending this program in approximately about two weeks and I will be in Ocean, California.  Is that where the program actually is going to be?
DC:
It’s going to be three weeks from now and it’s going to be in Oceanside, California, which is in San Diego, if you are in the L.A. area easy for you to drive, of course, San Diego, very easy.  We are there from a Thursday night, all the way Friday, Saturday, Sunday.  
Once you attend the program and when you go to our Web site, you will see all the different programs.  If you decide that you want to do business in Australia, you can go to another English Money and You in Australia mid-April.  You can go and visit there and clear the whole network of people if you want to go do business there.  
Then, if you want to go do business in Malaysia, which is one of the most innovative, successful countries in the Asia Pacific region, you can go there on the 20th of May, again, another English one.  If in between what you wanted to do was go see the world, you can look at the Chinese Money and You programs and you can go to the different cities and you can go from Money and You to Money and You, creating networks, talking to people about your product, your service.  
We are truly, truly a global organization and people treat you so nicely, so well when you are a  Money and You graduate and you’re part of this network.  Like I said, its money back guarantee and you will have friends that are billionaires.  I mean, they’re very humble people.  You will never know that they have that much money until later and you probably will discover once you get out of the room and people begin to go “wow,” who you’re hanging around with.  They will help you.  They will support you.  One of the things that you’ll also have is tremendous social entrepreneurs because the nature of our work is that we add value.  You don’t just make money, but you add value in order to make a difference for the world, not just yourself and your family, but also to others.  That is what four years’ goal is going to be about.  
You can no longer isolate yourself.  We are - the caps really are melting.  People can do whatever.  It’s a trip for me to see that people go into denial about this.  I have a nephew that is - he thinks that all of that is not true and I said if you’re looking at the scientific proof, that means nothing.  Were they exaggerated and I just look at him and go “This is unbelievable. He is so young and yet he doesn’t believe the evidence.”  The evidence is for you to begin to just look at things unpolitically.  I am very apolitical.  I think that both parties go crazy, too much for me.  What I do is I stay very, very neutral.  You just look at facts.  Not opinions, but look at the facts.  What really, really, really did happen?  What is really occurring in the world?  How can you make a difference and do the same with your life. 
Take a look at your life.  Is it really working for you?  Is it - what are you doing?  Did you turn out to be the way that you wanted to be because, you know, life is very, very short.  We had a very good friend of ours - when you come to Money and You, you will see her picture because she was part of the network since the early 80s and our friend just passed away unexpectedly.  It was so fast and she had one of the worst cancers and she only suffered for a couple of days because nobody knew.  She didn’t know.  Her husband, no one knew she had such a horrible disease.  It pretty much took her out by the end of the week.  
As I was lying there with her in the ICU, at the time we were hoping she was going to survive.  I was like, “My God, this could happen to me.  I could have some weird disease growing inside of me and I know nothing about it.”  She just thought she had a bad cold, a bad flu that wouldn’t leave her.  Then I realized how am I living my life today?  Gosh, I have had an awesome life.  I really, really, really want to have a very successful life where I contribute to others.  
I have found, as I work with people around the world, of all kinds of races and all kinds of people, that every human being pretty much wants the same thing.  Good food, good shelter, good relationships, of course, fantastic education for their children, to be able to contribute to others, to have a good life, to have peace, to have love, to have joy and everything else is extra.  That’s what a human being really, really wants.  If you are sacrificing every part of your being, if you are prostituting yourself, and please forgive me for using such strong words, in order for you just to have to do that, to just have toys, to have stuff that doesn’t even matter, and you can’t sleep at night because you can’t pay your bills, that’s when a human being has to make a major correction in their beingness.  This is - Arthur, I think you bring me to your network in order for me to tell the truth, right?
Arthur:
That’s absolutely correct.
DC:
I would like to make it sweet for you, but the only person that can make that change is you and there is, and believe me, I were to tell you the stories about me in my 20s, you’re talking to a girl that is talking about coming from a very intense environment.  L.A. chick that grew up in L.A. in the late 60s, 70s, it’s like, if you can all get the picture?  I was not on this path my whole life.  It wasn’t until I went through some very strong learning, very strong seminars, very strong mentors and teachers that talked to me in a very loving but strong way that the only way that I could change my life was by me changing me, and that’s what I did.
Arthur:
How old are you now, DC?

DC:
60.

Arthur:
Are you a millionaire?

DC:
I am very much in the place that I want to be financially and my business is worth tremendously if I were to sell it tomorrow and I am beyond a millionaire.  I am a squillionaire.  I have everything that I want in life and I have freedom and I have all the money that I need to do the things that I want to do.  That’s a very American question.

Arthur:
Well, let’s jump into more of the Money and You.

DC:
Yes.

Arthur:
What I would like to know and can you elaborate to my listeners in regards to, why is Money and You being considered an entrepreneurs’ stimulus package?
DC:
We actually get people into action and to do things differently than they have done and for three and a half days, people go through an exercise where they have the opportunity to be able to clear the blocks to what they need to do in order for them to be successful.  It becomes a very - it’s a stimulus for each human being.  Stimulus means that you are actually moving.  You’re doing something different and you’re creating activity.  You’re creating action.  You’re doing something that you haven’t done before, stimulating something.  That’s what we’re doing, especially your mindset and how you think.
Arthur:
Now you mentioned you’re beyond a millionaire, so would you educate my listeners in regards to, do they have a follow a successful business model in order to make eight figures or more in their current business?
DC:
Oh no.  They can start new businesses.  If they’re in a business that is not leveragable, and they don’t have the means to leverage to be able to leverage themselves, they might have to change what they’re doing.  I don’t want to make such a broad statement.  Every case is different.  It could be that a person has to start all over again because they have so much debt, or they haven’t done things right, they haven’t had the right reputation, they haven’t really done a lot of the things that need to be done in order for one to have a lot of success.  What I would recommend, I built a business that is now managing itself.  It’s income, money making systems.  It’s money making money.  
If you just look at my Web site you will see that this is all leveraged, and you package things like that and that’s worth a lot.  What you have to do is you have to create wealth for yourself that works for you.  Like for instance, people say, “Well why don’t you just package your business and sell it and then you will have all this money in the bank and you will have all these things and then you’ll be truly free?”  I go, well that’s the craziest thing because I have income, money, coming in, coming in, coming in, and I don’t have to be there so I love that.  One of the things that every human being needs to take a look at how they’re going to build their business, their wealth, their environment, to fit their style of life.  
I live in a very humble place.  I have a little presidential suite that I call, and I love to stay right next to the ocean.  My mother thinks it’s funny.  I have lived next to the ocean my whole adult life and then she goes, “Why do you go to vacation in Hawaii and pay all that money for hotels that don’t even look half as pretty as your place?” I go, “Because I love the ocean.”  That really works for me.  I’m looking right now at these gorgeous houses that are worth three times more than my beautiful condo, overlooking the ocean but way on top of the hill.  They’re huge houses with gardens and all of the maintenance and all that.  That doesn’t work for me.  That’s too much work for me.  That’s too much spending money that I’d rather spend on my business and on freedom, than to have to have a house that big, even though I can have it.  
When the economy went crazy, I didn’t get affected by it.  It’s called being the millionaire next door.  That worked for me.  I don’t have stress in my body on how I’m going to pay bills.  That worked for me.  So what works for you?  That’s what you have to ask yourself.  If you want to have the big house on the hill so that you can look good for people - I look a lot better to people that I don’t have any stress and I don’t have any worries and I can do whatever I want.  That looks really good to people.  
All the values in the United States are changing.  I know people that were making a lot of money two years ago and are completely broke right now.  They have nothing and they wasted their money.  They did all kinds of crazy things with it and today they’re so stressed.  They have no money.  That is too intense.  Right now, you just have to accept that the world has changed completely and values have changed completely.  Values and not the basic values, of course, of being ethical, moral and being a good person.  That’s not what I meant.  What I mean, is that the values of you want to be a major real estate person and you’re going to go and really leverage yourself and you’re going to buy all these houses and I’m not saying that there’s anything wrong with that field, but that shifted completely.  
Now you have to take a look in the year 2010.  What is really happening?  And that’s what I want your listeners to really take a look at their lives.  This is the greatest kind of coaching that you will get.  This is what people pay a lot of money for.  That’s the first thing they look at.  The first question is where are you, what needs to be repaired, what needs to be fixed, what needs to be improved on?
Arthur:
Do you tell us about the things that the famous Money and You grads have used?

DC:
The business success model.  They have used the business success model.  They have used tremendously - Kiyosaki, Tony, Jack Canfield, Paul Mitchell.  Paul Mitchell is no longer on this planet, but Paul Mitchell products continue and Paul DeJoria continue with the work after Paul Mitchell died in the 80s.  The two of them started it.  He learned leveraged and he learned be loyal.  That’s why you cannot buy Paul Mitchell products except through hair salons and through hair product stores, outlets.  That’s the only place.  
One of the things that they used is they learned from masters.  I know for a fact.  I was with Kiyosaki for 17 years, so I know exactly the steps that he took.  He cleared the blocks to having what he wanted.  He got very, very clear on what his product was going to be.  Who were the masters.  He went and learned from beautiful - his rich dads - what we call his rich dads, were people like Keith Cunningham and a gentleman by the name of Bill Shopoff and oh, I’m forgetting the names of these other wonderful masters.  I’ll think of them in a minute.  

John Burley and oh, what is the name of the wonderful New Zealander.  I’ll think of his name in a minute.  Anyway, this was his rich dad in real estate that he learned from masters because he didn’t have that kind of mastery in real estate and then he found a niche.  I remember when he first moved to Arizona.  In those days Arizona - Phoenix was a niche and he leveraged that and then he went on to create an aligned team of people, which included me that supported him in continuing to grow himself, later his other partner Sharon Lechter, who completely created the team around him.  
Then he created Synergy of becoming a best seller and when - Donald Trump.  Then of course he created a big level of results that he ended up creating and being a very sought after speaker and people that want to learn with him, the same thing with Tony.  The same thing with Jack Canfield who had sold over 147 million books is the most that him and Mark Victor Hansen.  Mark Victor Hansen is also a student of Buckminster Fuller.  They are both Money and You graduates.  Then you take many Harv Eker, same thing with the Millionaire Mind and the things that he has learned.  Loral Langemeier and Sharon Lechter and many, many - there are many other names that I could mention.  They used the business success model.
Arthur:
And didn’t Morey Smith attend any of the Money and You programs?

DC:
Oh, yes.  Morey Smith.  Yes.  She is a graduate of our Money and You program, our accelerate business school, and she went to Malaysia.  She’s a great supporter.  She’s the one that taught me so much about social media and people can go to Facebook and find me.  DC Cordova, become my friend, tell me how you’re doing using the Business Success Principles.  We are all over the place.
Arthur:
In order to gain financial independence, you have to change your environment?

DC:
Yes you do.  You do.  If you’re hanging around with people that make fun of you, if you’re thinking differently, if they don’t believe that you can make it, it’s very hard.  I had the privilege to go and see Fidel Castro when I was 34 years old and I went on a peace mission.  Very few Americans could go.  I was one of the first set of Americans and just did it through the U.N. in many ways and we had - I went with a group of people.  
Anyway, I took pictures with him and I brought them back and that Christmas, I was joking around with some of my old high school friends.  I brought them back and I was so excited and I showed my friends that I grew up with that I had known since I was 15 years old in L.A. at Belmont High.  I showed them this picture of me and Fidel Castro.  They were all on the floor laughing.  They all thought that I had hired an actor that dressed like Fidel Castro and had posed for those pictures with him.  I couldn’t - I said, “I really did go to Cuba.  I really did go see him.”  They were saying, “Yeah, yeah, yeah, keep believing that.  You’re so funny.”  They were laughing.  It was like, and I felt so hurt.  It was like, “You guys, I really did.”  It was so important for me for them to really, like acknowledge me and tell me, “Oh my God, you went - a little girl like you from Chile went all the way to see Fidel Castro and was one of the people that was attempting to create peace with him, between the United States and him?”  They couldn’t believe it.  It wasn’t in their reality.  
Some of them, by the way, died because so many of my friends have died later and I remember there was one, Mike Pfeiffer, my oldest friend and I, John Moreno and I have been friends since we are 15.  I said, “You know, one of the biggest regrets I have is that Mike Pfeiffer went to his grave without believing that I actually saw Fidel Castro.”  He says, “Well he’s an angel now.  He probably knows that it’s true.”  I said, “I’m still hurt that he never believed that I went to see Fidel Castro.”  He says, “Are you ever going to get over that?”  I said, “I think so, but I really wanted him to believe me.”  It was like, it’s so important to me that my high school friends like me and believe me, that I was this amazing human being and they don’t.  And it’s okay.  
The same thing - sometimes with some of my relatives, some of my relatives do not get what I do.  They really don’t.  I just go - and then one of my nieces says, “Oh my God, I Googled you the other day.  I mean, you have ten pages.”  It was like, “I had no idea.”  I said, “Well, go look at my work what I do.  Don’t be so impressed by Google.  Just go look at some of the things that I do.”  She says, “I did Auntie and it was amazing and I - wow.”  One of my cousins just goes, “Oh, she probably paid somebody to get all that stuff done.” It was like, “Oh, I want her to believe me.”  It’s like, “No.”  
It’s because they see you as they saw you when you were little.  What they see us because we’re relatives, we showered - we together, we saw each other in the worst circumstances and we always will.  
When a human being is attempting - now, on the other hand, let me just clear this up, I have the most amazing, loving relatives.  My mother, my sister and other family members have been behind me a hundred percent, so please understand that I have an amazing family that loved me and supported me no matter what, especially my mother.  She’s really believed in me and had no doubt that I grew up to be what she thought I always would be.  
You have to understand that there is going to be - there were many people that had to leave behind that I loved, but didn’t believe in me.  I couldn’t remain small in order to satisfy them.  That’s what we mean by environment.  You have to go with people and with people that have support groups and masterminds that will support you.  
Arthur:
Wow.  This is some powerful, powerful information that you are sharing with me and the listeners.  Now, you mentioned that you are well connected with multimillionaires and multibillionaires.  Can you explain to my listeners how did you get involved with an influential higher network?
DC:
It was really the Great Spirit has taken me in every phase of my work and how I have expanded my work.  I had a transformational experience in front of Fidel Castro when I was 34 years old, but it wasn’t until nearly seven years later that I met my first mega successful friend.  Mega mega-successful, and that’s Doctor Jenny Tai from Singapore.  I had no idea how wealthy she was except that she was one of the greatest mentors in France.  She really opened up a lot of doors for me.  She’s the one that introduced me to ministers of education, of trade ministers, and she began to introduce me to what I considered the Mother Theresa’s of the world.  She introduced me to Elena Lim who is one of the biggest humanitarian billionaires of the Philippines.  
Later, I met Datuk Maznah of Malaysia, the most successful entrepreneur in Malaysia.  You can Google them, Datuk Maznah Hamid.  She’s called the “Iron Lady”.  They did my program Money and You and they began to just introduce me to different people and I began to talk to them about transforming educational systems.  I began to spend time with them alone on what it really meant to transform an educational system.  
Then they would go to their friends, who are the prime ministers, and then later, I had the opportunity to meet Tun Mahathir, the Prime Minister of Malaysia, who was the entrepreneur that built Malaysia to be what it is today.  Really I didn’t have a lot of time to spend with him, but he was very interesting to have a short conversation for him to verify some of what I’m sharing with you all.  
Then later, my Chinese partner, Wilson Lin, and there’s many people that I’m skipping here, but he went onto China and he began to - his classmates and other people were very, very successful and one billionaire began to invite people to come to our program Money and You and next thing we know, there’s all these billionaires coming because they come to learn about trust and learning about themselves and that they are the ones that are getting in the way of possibly being successful in their personal lives and with their children and with what we call “rich people problems”.  Trusting, connecting with people because they feel very isolated.  
Then recently, my partner Wilson Lin introduced me - who is probably going to be one of the top ten billionaires in China, and a billionaire in China is like really rich, and his name is Huang Ming and he is creating a solar city in China.  He wants to create all of China being solar.  What most people don’t know is that China has like top, top, top solar endeavors. 
In China, you cannot be given plastic bags anymore.  You have to pay for them and they will be completely taken out from the market in the next couple of years.  Everything is being changed to cloth and to things that are biodegradable.  Huang Ming was financed by Goldman Sachs, so he is completely exemption by the U.S. Government and the Chinese Government and he is creating a global endeavor for solar.  

He came to teach at our business school and I had - he speaks perfect English so I had an opportunity to talk to him for a couple of hours.  It was a very, very powerful conversation with a man of such influence who is committing his whole life to transforming China into being green.  
Then I have met these other people, too much to talk about right now, but once you get into that network, that’s what happens.  People who are interested in energy in the United States, they have access to one link and I’m hoping to bring them to a summit this summer in the United States with a group of people with Van Jones hopefully. 

I’m approaching Van Jones who was the Green Czar for our President Obama and they did the whole campaign against him and he’s no longer in the White House, which he’s totally fine with that.  He knew he could be a controversial figure, but he’s one of the most amazing human beings on the planet.  What I like to do is I like to connect people with people and that’s what I do.  
What the Great Spirit will do, it will take you on a silver platter to your biggest dreams when you’re really committed to your purpose and your mission.  It’s like you won’t even have to worry about it.  I didn’t start out and say I want to meet the most influential, the most loving, the billionaires with heart.  I never had that.  I didn’t know that.  I didn’t know that was what was meant for me.  
I want to complete this call with that vision.  I want to just complete the vision for everyone that, there is no dream that you can’t accomplish because the Great Spirit, when you really commit yourself to the betterment of humanity, which is what Buckminster Fuller taught us, the Great Spirit will give you gifts beyond your dreams and I’m just a little girl from Chile.  I am a middle class little girl from Chile.  I grew up in a very simple, very middle class neighborhood with regular people, but I always had it in my heart.  I never did like poverty.  I could not stand poverty.  I still don’t understand poverty.  I know the logic of it, but I am going to do my best before I leave this world to eradicate poverty and hunger.  I think that people really get that about me, so they feel like they can trust me with their mega squillionaire friends that I’m going to be talking to them about my purpose and my mission and not talking money, because they give me much more than money.  They give me true wealth, which is the connection to other people for me to create a purposeful life. 
That’s what true wealth is.  That’s why I’m really happy and that’s why I balk when you say, are you a millionaire?  I want to say, I am a freaking squillionaire.  I’m living my life, or my dreams, and I - how can I - when I get taken into these palaces and into these homes and to these - and to talk to people that can shift a whole industry and I have the chance to influence them?  What is that worth?  What is that worth?  There is not enough money on the planet to give value to that. 
The way that I measure things, the value of my life, is very different than I was trained in traditional schools for me to think about myself and that’s what I want your listeners to get.  Go for your dreams.  Get it together.  Get your life together.  Get out of debt.  Get it together and go for it.
Arthur:
In addition to what you just said, let’s say some of the listeners on this call are only making $100,000.00 a year revenue.  If they connected with a millionaire, or a billionaire, in your opinion, would they actually help that person that’s struggling that’s in their business, would they actually help them to get to the point where they need to be, on the same level as them?  Or would they actually shy away from them?
DC:
The make-up millionaires never think that way.  In the first place, nobody talks that way.  It’s an American thing.  You need to understand that.  There is very, very many - and I want to complete that because I don’t want to go back to talking about it because I really want the listeners to understand this.   
The make-up millionaires are not into lists.  They list them in the biggest millionaires, billionaire because that’s a thing that Forbes magazine and Fortune magazine they like to do.  It’s a way of measuring companies and things.  There are many people that their money is so diversified or is under their children’s name or whatever names, so they’re not going to make any of those lists.  They don’t go around talking to people how much are you worth?  Are you a millionaire?  Are you a squillionaire?  Are you a billionaire?  Some of my mentors, I didn’t even know they were billionaires until later.  I figured it out.  That is their business, it just makes half a billion dollars in the first quarter - duh.  I think that they qualify, but that’s not it.  That’s not it at all.  
If a person can add value, they can contribute, they have a wonderful service or a product or a business, if they have a good network, they have a good head on their shoulders, they have good plans, they have a good business plan, they have a good track record, they will get the support if they’re in the right network.  That’s what happens to many people in our network because they are intelligent business people that use the business success model. 
What I’d like to do right now is I’d like to complete the call with asking everyone to please believe what I say, but you have to go and practice it and learn for yourself that these principles really work.  Go to www.MoneyAndYou.com/gift, and download the business success model.  Look around our Web site, come play with us and I will open up the world for you.  Thank you so much for having me on the call, Arthur and thank you for all the work that you do.  

Arthur:
Oh, well, thank you, and to everyone listening on this call, listening to DC Cordova and I highly recommend, go to www.MoneyAndYou.com/gift.  That’s www.MoneyAndYou.com/gift.  You’ll have some incredible bonuses once you go to the Web site and I highly recommend if you want to take your business to the next level, come to the Money and You program.  We’re going to have lots of fun.  I’m very excited.  This is actually going to be my first time coming to California.

DC:
Wow.

Arthur:
Yes it is.  For everyone listening in on this call, I know you got a lot of tremendous value.  You feel and I know you hear the passion that’s coming through DC Cordova’s voice.  To everyone who is listening, remember that the strongest muscle in your body is your brain and what you think about will become your reality.  May God bless each and every one of you.  Thank you, DC.

DC:
You’re very welcome and thank you and thank you to all my teachers and all of my mentors.  Have a beautiful, beautiful rest of the year and I’ll be talking to you soon.  

Arthur:

All right.

DC:


Aloha everybody.  Bye bye.

Arthur:

Bye bye.

Arthur Robinson Jr., can be reached at 215-490-2516.
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